Together, we’ll find new ways to grow.

strategic account manager:

At BASF, we share a commitment with all growers
to produce healthy, high-quality plants in more
innovative and sustainable ways. We invite you to
get to know our experienced sales team, which
will collaborate with you to help support your success
and achieve your goals.

Trey Warnock

Strategic Account Manager
(704) 616 -3689
trey.warnock@basf.com
With a long and diverse career
in the turf and ornamental
industry, Trey Warnock provides
growers with experienced
guidance. “I started out in the
nursery and ornamental
markets and really enjoyed
working with growers,” Trey
says. “I’m now getting back
to my roots to work with the
outstanding people in the
nursery and greenhouse
sector.” He adds, “I love to
work with large operations
to figure out how to do things
differently and save them
money. BASF has great
innovations that can help
any operation produce
better plants.”
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— a total of 17 states, in fact.
His background is equally extensive.
A graduate of Ohio State University
with a degree in agricultural
economics, he worked as an
agricultural sales representative
for 30 years, 20 of which have
been in turf and ornamental. He
continues to enjoy collaborating
with growers to find solutions.
“Many times there are no absolute
answers, but working with our
customers, we can help formulate
a plan that meets their goals,”
he says.

representatives, Kyle Miller
provides growers with tools to
help their business, including
training, education, and
product and program
recommendations.“We are
committed to providing
growers with a top-performing
portfolio that can help them
produce the highest-quality
plants,” he says. With more
than 35 years of experience
in the turf and ornamental
industry, and a background
as a research scientist, Kyle
works closely with growers to
solve their toughest problems.
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